Committed to crop protection is the Zantra Mantra. 
Farmer Owned
As a recent entrant into the serviced agronomy sector, backed by an established and successful business, run by a fourth generation farming family, Zantra offer a serious and attractive alternative for capable agronomists.
Consolidation of the distributor network created an exciting opportunity for Zantra. Choice drives competitiveness and the farming community and agronomists have become increasingly frustrated by the positioning of the big PLC’s. Any over consolidated market invites the emergence of entrepreneurial operators who by their nature prosper by fulfilling market needs. 
If proof were needed, all agronomists that have joined Zantra have retained every customer, what is more exciting is the fact that farmers previously disengaged by the level of choice are proactively inviting discussion about how the Zantra approach differs and ultimately benefits their farming business. 
Farmer Focused

Agronomists join Zantra for a raft of different reasons, what proves highly attractive is that high performing agronomists are developing the culture and services to meet the exacting expectation of their farmer customers.
Technically Led
Technical philosophy is spearheaded by Chris Bean, arguably the most respected technical lead in the industry, and his team. Product selection is based on outcome for the customer, not margin for faceless investors.

Personal

A significant competitive edge is the leanness of the organisation combined with the calibre of the agronomy team. By carrying few passengers, whether this is mediocre agronomists, layers of management, expensive marketers or inefficient distribution setups, Zantra are able to provide greater rewards to the people who deliver the results. Good agronomists do not need micro-management but support and tools and answers that help them succeed.
Punctual
This spring has proven to be one of the most challenging seasons for the industry, a perfect storm of weather, pressures and product shortages has provided an exciting time for the procurement and logistics team. Through an absolute commitment to succeed not one delivery was missed or a recommended product not available.

People that Succeed

Our agronomists tell us that they have found the home that they have been looking for; not only they, but also their customers really appreciate the Zantra difference. We are seeking experienced agronomists to build from our existing distribution depots across the whole of England and would be positive to talk to teams or individuals. 
For a totally confidential discussion on the opportunity and your suitability call Martin Thorley of Merston Peters Ltd on 07802 204286.

